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5.1. Low Price
5.3. Value Price
6. Pricing Strategy : nagnasaAn

6.1. Seasonal pricing
6.3. Discount pricing
7. Sales Strategy : naananisune

7.1. Affinity Strategy
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5.2. High Price
5.4. Destroy Price

6.2. Pricing by type of customer

6.4. Price lining

7.2. Cross Sales Strategy
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7.3. Up Sales Strategy
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9. mmanan’leana (Sales Talk to Success)
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7.4. Tow Sales Strategy
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Anca Aasiu 086-8929330 02-1753330 Email : info.ptstraining@gmail.com

www.ptstraining.co.th
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Fax: E-mail:

IUFUNU

1. To-wNaNa (M1 bne)

o 1 A A
ATLLATE yano

E-mail:

2. Fo-wwana (M1 ne)

o 1 A A
ATLLVATE yano

E-mail:

3. Fa-wwana (M lne)

o 1 A A
ALLAUN: yana

E-mail:




PTS

Professional Training Solution



