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e Low Price
e High Price
e Value Price
e Destroy Price
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e Seasonal pricing

e Pricing by type of Customer
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e Discount pricing
e Price lining
§ Sales Strategy : NAYNTNNTUY
e Affinity Strategy
e Cross Sales Strategy
e Up Sales Strategy
e Tow Sales Strategy

§ 18 AIRURNITVY ﬂQLLﬁdﬂ’n&lﬁ’]L%ﬁ]luﬂ'}ﬁl’m
§ A CUT Techniques : ﬂaqwfﬂm,ﬁmamw

a [ (4 ¥ v a a & 1
" .malANnsaANIsTalauguasianisunanituna

mensg mmséwemw QAUNUI

szauUn1smingu

Do

. NuaENNIUANgAIRENUNTINANY 13 undail Bweesined anin

Do

| o o 1 a o aAaa = 24
e aRLININeInNsYAAR NANLTEN 15T uattnea N3

L Vﬁﬂ?ﬁ‘ﬂ’]ﬂﬂﬂ@ﬂﬁ‘ﬂﬂ’]ﬁ‘ﬁ]@?ﬂLLZWﬂ”I??.IWEI Lﬁ%‘ﬂt@@ﬂ?ﬁﬂq

=S)_ eSP¢ eSP¢ e3¢

o fifnmuarinensdiuminensyana

TELZLNAN 1 714 (09.00-16.00 1.)

WANIZRINTL: W9 ﬁwﬁwmmw‘%ﬁﬁmmﬂm

a

aasIAIRINLd Y
(5ruAaNA13 211KN1TAAVIU LAZAIUITINNARAANAITANUUN)
ANausy ANAUVAT | oo, miin a1 Aae | s1ensnd
3%
1A VNUAY 3,900 273 (117) 4,056
Early Bird anafauaniiieu 3,500 245 (105) 3,640
Pro 11 3 vinudiulal vinuaz 3,300 231 (99) 3,432
n152d15cA595ULTT N

1. dsrieadeanada/uanmdasida daasan dearaluuiu
w3 Tusuladiuuua insufle Taigdu 91dm (Professional Training Solution
Co.,Ltd) tau 89/161 amawsven&lsuns 21 wan 3 wu9u9tu LIAARAIEINN
ngatnn~ 10510

Professional Training Solution



WalszAndl&an1s 0105566006450

2. Tauduwainiiayd surasndnsine 3nda (uriau) sanladasuduns 109 ey d
aauniwe eun 148-3-638368

&9 Pay-in 119 info.ptstraining@gmail.com #izinaususufAndauaisssutiaunislau
Wudusnin

s1taviduaiuidu nsadaca: Aaasoan(su) 086-6183752

Professional Training Solution

Tel 02-1753330, 086-6183752

www.ptstraining.in.th

Email info.ptstraining@gmail.com, aranya.ptstraining@gmail.com
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