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1.9inzn12Ae (Dialogue Skill)
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Tel 02-1753330, 086-6183752
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dwd info.ptstraining@gmail.com



mailto:info.ptstraining@gmail.com

PTS

Professional Training Solution
p ~
L!‘]J‘]J‘V‘IE)??JﬂTiﬁ\‘l‘l/]%!‘lJElu
g Program for Wholesales and Retail

anams:. Sales Coachin

a

#anfi info.ptstraining@gmail.com 3o ptstraining3@gmail.com

U3uN
4. 1 o % =
wagaan‘lumnumu

AR T O

Tnsawn @a

TorUszainu (HR)

Fax: E-mail:

AUFUUW

1. To-WNaNA (M1 ne)

AILA:

E-mail:

2. Fa-wwWana (M lne)

AR

E-mail:

3. Fa-wwana (M Ine)

FLIAS:

E-mail:

HnaLya
= a Y o Y Y [ 1 v W a g}J 9 o 1 o
NIUYNANNITVITUUUINTAULIANHUT 7 IUNDUIUTNUUUT UREUUIEADIFITE 30% VOIT1AINITUNU


mailto:info.ptstraining@gmail.com

PTS

Professional Training Solution



	ส่งมาที่ info.ptstraining@gmail.com  หรือ ptstraining3@gmail.com

